


Welcome



What is ExportNZ?

We are a not-for-profit, industry association 
organization and are a division of BusinessNZ.

ExportNZ advocates for, inspires, connects, and 
celebrates New Zealand exporters. We aim to build a 
thriving ecosystem that supports each other.

We are exporters helping exporters.

ExportNZ represents approx. 2,000 exporters 
nationwide.

BusinessNZ represents 76,000 businesses around New 
Zealand. 



ExportNZ in the BusinessNZ
Network



ExportNZ Advocacy Work Past 18 Months

• Productivity Commission – Immigration, Fit for 
the Future

• FADT Committee – UK-NZ FTA (March 2022)
• MBIE – Te Ara Paerangi – RSI Sector Review
• MoT – NZ Freight & Supply Chains Issues Paper
• MFAT – NZ Participation in IPEF
• MBIE - Advanced Manufacturing ITP
• FADT Committee – UK-NZ FTA (August 2022)
• Environment Court – Extension to Port of 

Tauranga
• MFAT – CPTPP, Three Year Review
• MPI – Modern Export Legislation

• MFAT – Trade & Labour Framework
• MfE – Agricultural Emissions Consultation
• MBIE – Screen Production Grant Review
• MBIE – Future of the Skilled Migrants Category
• Health Select Committee – Therapeutic 

Products Bill
• MBIE – Future of Workforce Supply
• MPI – Food & Beverage ITP
• Productivity Commission – Immigration Inquiry 

Feedback
• FADT Committee – NZ EU FTA Examination



Agenda – Speaker Line Up

Partner Speaking Slots (15min Each):

1. Ministry of Foreign Affairs & Trade

2. Ministry for Primary Industries

3. New Zealand Export Credit Office

4. New Zealand Story

Panel Session & Questions from the 

Audience (30mins)





THE INTERNATIONAL 

TRADE LANDSCAPE

EXPORTNZ ALL OF GOVERNMENT ROADSHOW

JULY 25th to AUGUST 4th



ABOUT MFAT

MFAT is a government department with three 

main responsibilities:

• Policy. We provide advice to Ministers on 

foreign affairs and trade policy.

• Diplomacy. We advocate for New Zealand's 

interests overseas. 

• Consular functions. We help New Zealand 

citizens abroad.

Hon Nanaia Mahuta

Minister of Foreign Affairs

Hon Damien O'Connor

Minister for Trade and Export 

Growth



PRESENTATION OUTLINE

• Global economic trends.

• Geostrategic update.

• What MFAT is doing.



GLOBAL ECONOMIC UPDATE

• The world is experiencing slow 

economic growth and high 

inflation.

• The medium-term outlook is 

uncertain.

• But there are some positive signs, 

such as global supply chains 

stabilising.

Data source: Statistics New Zealand



GEOSTRATEGIC UPDATE

Rules to 

power

We are seeing three key trends:

Economics 

to security

Efficiency to 

resilience



TRADE RECOVERY STRATEGY

S

Sustainable and 

inclusive trade

Trade and export lift 

of New Zealand 

exporters' capability and 

performance in offshore 

markets

Strengthening 

international and 

regional trade 

architecture

Building resilience 

against future 

shocks

T A R
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Sustainable and 

inclusive trade

Building resilience 

against future 

shocks



Virtually all our current 

trade (99.5 percent) now 

duty free. 

NZ-UK FTA

91% of our current trade 

will enter duty-free from 

day one. 

NZ-EU FTA

+13 other 

FTAs

FREE TRADE AGREEMENTS (FTAs)



NEW ZEALAND'S FTA COVERAGE

FTAs cover approximately 73% of New Zealand's exports (year ended March 2023).











• Read our market intelligence reports: 

mfat.govt.nz/market-reports

• Look up tariff rates:

www.tariff-finder.govt.nz

• Get services exporting information:

services-exporter-tool.govt.nz

Scan to access these services

Email: exports@mfat.net

Call: 0800 824 605 

Visit: tradebarriers.govt.nz

EXPORTER SUPPORT SERVICES

http://www.tariff-finder.govt.nz/




Ministry for Primary Industries
ExportNZ Road Show 2023

Exporter Regulatory Advice Service and Market Access



What we will cover today

• MPI exporting requirements 

• How Exporter Regulatory Advice 
Service support food, fibre and 
beverage sector exporters

• Latest market trends

• Market Access purpose and role



Exporter Regulatory 
Advice Service



Ministry for Primary Industries exporting journey

Meet overseas market 
requirements

Get certification 
(if needed)

Meet New Zealand 
requirements



How ERAS can help

Why exporters contact us

Clarification SearchingBarrier

One on one 
support

Webinars AP E-cert 
capability 
sessions

Resources Referral to 
subject matter 

experts

   

Conference 
speaking



Our reputation for safe, quality food is critical



Market Access



(June 2023 Situation and Outlook for Primary Industries)

Top 10 export 
destinations

Year to 31 March 2023, 
NZ$ million

Top export products

Total 57,238 100%

Dairy 25,425 44%

Meat and wool 12,375 22%

Forestry 6,685 12%

Horticulture 7,064 12%

Seafood 2,007 4%

Arable 242 0,5%

Processed food and other products 3,440 6%

Product Export revenue (NZ$ million) % of total

Market Insights – to March 2023



• Whole of Government – Trade for all

• Whole of NZ Inc – Fit for a Better World - link
 

fitforabetterworld.org.nz

• Whole of MPI Legislation Reforms 

Organic Products and Production Act 2023 – link:

Organics Products and Production Act- The Act

Modern Export project – link:

Modernising our export legislation for food and fibre products 

Market Access – Part of a bigger whole

https://fitforabetterworld.org.nz/
https://legislation.govt.nz/act/public/2023/0014/latest/LMS312665.html
https://www.mpi.govt.nz/consultations/modernising-our-export-legislation-for-food-and-fibre-products


Market Access – our purpose and role

Understand industry’s 
aspirations/needs to 
prioritise our work 

programme

Integrate and leverage 
off wider MPI activity to 
enhance market access

Deal with unjustified 
trade restrictions to 
achieve preferential 

market access

Build and maintain 
relationships, mutual 
understanding, trust 
and confidence with 

trading partners

Build and enhance 
expertise, capability 

and systems



Market Access – 
strategic approach

• Understanding where we are at 
currently
- Trends in current trade
- From the point of view of industry and 
commercial and market access enabling

• Analysing what challenges we will 
likely face
Economic, political, demographic, 
regulatory trends, disease contamination, 
changing products, processes and 
distribution channels

• Predicting what success will look like 



Market Access -
issue awareness

Keep up to date as best you can – things can change without 
much warning

Once registered as an exporter – regularly check for updates –
OMARs, FYIs

If you or your importing contact become aware of changed 
requirements – please let us – its appreciated if you do

Market Access -
issue awareness

• Keep up to date as best you can 
– things can change without 
much warning

• Once registered as an exporter – 
regularly check for updates – 
OMARs, FYIs

• If you or your importing contact 
become aware of changed 
requirements – please let us 
know – its appreciated if you do

Market.Access@mpi.govt.nz

mailto:Market.Access@mpi.govt.nz


• Engage with MPI early

• ERAS are here to help

• Importing country requirements can 
change unexpectedly

• MPI will endeavour to keep you up to date, 
but let us know if you find out first

Summary



Thank you

Pātai?

Email: exporterhelp@mpi.govt.nz
Email: market.access@mpi.govt.nzWeb: MPI.govt.nz/exporting Phone: 04 894 0269Exporter Regulatory Advice Service

mailto:exporterhelp@mpi.govt.nz
mailto:market.access@mpi.govt.nz




New Zealand Export Credit
Helping New Zealand exporters grow and manage risk

July/August 2023



Help Exporters and their Supply Chain to:

What does NZEC do?

“Complement not Compete”

Manage 

Payment Risk
Secure Sales

Access Finance 

from banks

Insurance Guarantee

Trade Credit Insurance General Contract Bond Guarantee 

Export Credit Guarantee Loan Guarantee



Exports supported to date

1087
policies issued

241 exporters 
supported

Exports to 112 
countries supported

NZD 4.47 billion of 
trade supported

NZD 2 billion of 
exposure underwritten



< $5 million (33%)

$5 - $20 million (26%)

$20 - $50 million (15%)

$50 - $100 million (8%)

> $100 million (18%)

Entity Size

Who have we helped?

Agriculture and Forestry
30%

Fast Moving Consumer 
Goods

2%

Food and Beverage
36%

Information, Communications 
and Technology

5%

Manufacturing
12%

Services
4%

Textiles
8%

Wholesale Trade
3%

Industries



NZEC Solutions - Guarantees

Contract Bond Guarantee

The Challenge: a three-month lag between paying its suppliers and selling 

its exported stock created a significant cashflow issue, exceeding the limits 

of their working capital facility.

The Solution: New Zealand Export Credit provided its Loan Guarantee to 

BNZ, which supported Mons Royale’s higher working capital requirements.

The Benefit: Having sufficient working capital to keep pace with 

international orders in 2020 enabled growth for Mons Royale, with forward 

orders for 2021 surpassing expectations.

Loan Guarantee

The Challenge: Manco was awarded a significant contract in Sydney, 
which requires sizeable bond 

The Solution: New Zealand Export Credit used its General Contract Bond 
Guarantee to support Manco’s bank, BNZ. With NZEC’s offer to share the 
risk, BNZ was comfortable to provide the bonds Manco needed to secure 
the contract. 

The Benefit: Being a key contractor on Australia’s largest public transport 
infrastructure project has brought unprecedented attention to Manco, 
directly leading to further substantial contracts across Australia.



NZEC Solutions - Insurances

Letter of Credit

The challenge: Repayment risk for bespoke builds in new 

and difficult markets.

The solution: NZEC guaranteed payment of a letter of 
credit issued by the international buyer's bank.
 
The benefit: NZEC’s guarantee helped Fabrum Solutions 
deliver the cryocoolers and receive payment.

Trade Credit Insurance

The challenge: COVID increase payment risk. Primary 
insurer couldn’t provide full cover.

The Solution: NZEC provides additional limit on a range 
of buyer.

The Benefit: The insurance provided Mr. Apple with the 
confidence to continue exporting during uncertain times.



Did You Know?

• New Zealand Export Credit (NZEC) has a streamlined assessment process for its 
Trade Credit Insurance. 

• For SME exporters (less than $30 million annual turnover), NZEC has waived its 
application fees and may also provide a higher level of cover

• You may have Trade Credit Insurance already. NZEC is willing to provide higher 
limits of “top-up cover” without additional due diligence, where your primary 
insurer provides its consent

What are the benefits to you?

• Lowers barriers to obtaining trade credit insurance for the first time; 
• Gives you confidence to enter new markets or buyer relationships; 
• Provides you additional top-up capacity to maintain or grow your sales



Questions?





ALL OF GOVERNMENT 
ROADSHOW





NZTE’s New Zealand and international footprint

my.nzte.govt.nz/onboarding































Thank You
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